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245 Pontchartrain Blvd. 

Suite B7

Slidell, LA 70458

985-960-1907

Dear Home Seller,
I understand you are selling your own home.  You will be undertaking several obstacles on your way to a sale and I would like to offer my services should you choose to select help from a realtor. 
· The average owner overprices their home but eventually accepts a price below the market value.  Are you able to negotiate ensuring a reasonable sale of your home without pricing yourself out of the market?  
· You may make needless improvements to your property for selling in areas that do not bring more value to your property.  I have the negotiating experience and expert knowledge of the current home loan market.  I have first hand knowledge of competitive values for your home.  
· I can prepare your contracts so you will not miss any of the small details of a sale.  A valid contract is key to getting your needs met.
Sellers Beware:
· A Buyer can be timid about discussing his/her financial status with you and you may be reluctant as well.  As your realtor you maintain confidentiality and a buyer is more open to discuss his/her personal information.
· The average visitor will not admit to you freely his/her likes or dislikes of your home, yet these must be brought into the open to qualify a buyer and to recognize your homes good and bad points.  As your realtor I will learn what others honestly think of your home and what improvements may be helpful.  
· You cannot “follow-up” with a potential buyer since this can be perceived as your anxiety to sell in a hurry.  As your representative it’s only good customer service.
· You may find buyer’s and seller’s personalities conflict, thereby losing a good sale.  I can diplomatically negotiate and close the sale for you.

· Are you ready to show your home to prospective buyers at times that are convenient to them?  Are you able to leave your job to help the buyer arrange his/her financing?  I am available to meet with buyer’s day and evening.
· Most buyers seek the services of reputable real estate agents because they realize the pitfalls of direct negotiation.  You may show your property to 100 would-be buyers, spend your time, money and effort – and eventually pay a commission to a broker who properly screened prospective purchasers.

· You may accept an insincere offer and then spend months, perhaps in litigation, to free your property in order to put it on the market once more.

· Most buyers today shop by comparison. You have only one property to show.  I will enlist the services of fellow real estate agents giving you, the owner, the advantage of the entire local sales market.
· You hear conflicting suggestions from well-meaning friends; I have the answers from experience.
I can help you sell your home a lot faster with my aggressive marketing plan.  I can provide you with a Menu of Services that you may choose from based on the commission you pay…starting as low as 5 %.  

Comparative Market Analysis…pricing your home to sell
Multiple Listing Service…available to over 7000 agents
Yard Sign…70% sales come from the sign
Custom Flyers…written detailed walk thru of your home
Photographs…inside and outside color photos
Magazine Advertising...  specialty magazines with a monthly distribution over 65,000
Comprehensive Internet Marketing …Over 105 websites including Yahoo, Realtor, and RealEstate.com
Video Tour…Tour of your home on internet
Coordinated Caller…personally receive all property calls 
Television…24 hours/ 7 days
Newspaper Advertising …weekly/daily 
Radio… 94.7 FM

Agent Tour ...lunch served

Showings…personal attention to the best means of showing your home 

Follow-up…feed back on each showing
Open Houses …raffle  

Home Warranty…$410.00 value
Qualify Buyers…appropriate lender for the appropriate buyer  

Seller Service Pledge…my promises in writing
Home Inspection...Free to Buyers
Allow me the opportunity to show you my marketing presentation and let’s get your home sold. 

Sincerely,
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Kimberly G. Hatcher, REALTOR

President
 If your home is currently listed it is not our intent to solicit other company’s listings.  Equal housing opportunity.  [image: image2.jpg]



